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Living & Investing intheD
Mary Kramer

Detroit’s tipping point
ecently, I was asked, possibly
for the umpteenth time:
“You live in Detroit. Where

do you shop for groceries?”
Answering that question is one

reason Jennette Smith, the lead
editor who steered the ship on
this year’s “Living and In-
vesting in the D” supple-
ment, invited Detroit resi-
dents to document 48 hours
in their lives. You can find a
more complete slide show of
these 48-hour segments on
our Web site, www.crains
detroit.com.

I thought about the gro-
cery question last Saturday
when I cruised into Eastern
Market, a fixture in my De-
troit shopping repertoire. I
didn’t have time to dawdle;
my mission on a day crowd-
ed with commitments was
to buy bratwurst and
sausage for a Sunday cook-
out — and the perfect adult
beverages to go with.

It’s always more fun to
make the shopping trip a
bigger part of the morning, capped off
with a great breakfast at any of the hand-
ful of market restaurants. But even with
my quick trip, I got to experience what I
like best about the market. Next to the
food, it’s the mix of people, including
many who speak foreign languages or
speak in accented English. It’s not only
an open-air market ringed with specialty
stores, it’s Detroit’s biggest and best
“people magnet.”

According to market research complet-
ed for the nonprofit Eastern Market Corp.
in July, about 39,000 people visit the mar-
ket on a typical Saturday; another 6,000
visit the stores and restaurants ringing
the open-air sheds during the week.

The mix is about 57 percent from the

city and 43 percent from the sub-
urbs.

“It’s more than just buying gro-
ceries,” Jason Peet, a Detroit resi-

dent we profile in this section, told
Crain’s. (See 48 hours profile, Page 6)

“We go as a family, and it becomes a
small event you do every Saturday
morning. If we lived in the suburbs, it

wouldn’t be an event. It would be a
chore.”

So, yes, Farmer Jack may have
abandoned Detroit. And yes,
most Detroiters chafe with the
knowledge they are underserved
by major retailing chains.

But the Eastern Market experi-
ence, which will only grow under
the leadership of the new non-
profit that manages it, can only
be found north of Gratiot, south
of Mack and east of I-75. The mar-
ket is Detroit’s grocery store on
Saturdays.

During the week, most of us
middle-class Detroiters pine for a
nearby store to rival Holiday
Market in Royal Oak, the Farms
Market in Grosse Pointe or the
Westborn, Papa Joe’s and Nino
Salvaggio markets that dot the

suburban landscape.
We look for tipping points to prove that

the building boom is real.
One such sign may be the news, reported

by the Detroit News on Aug. 4, that the com-
pany that operates Zaccaro’s Market in
Charlevoix was poised to open a store on
Woodward Avenue in Detroit’s Midtown,
just north of Comerica Park, where it
would offer produce from Michigan farms,
goods from an in-house bakery and pre-
pared foods, such as whitefish pâté.

Whitefish pâté on Woodward? With
such “foodie fare,” the odds the tipping
point is coming are growing.

Mary Kramer is publisher of Crain’s 
Detroit Business. She can be reached at
mkramer@crain.com.

A Saturday
trip says
much about
the future

“The Eastern
Market
experience ...
can only be
found north of
Gratiot, south
of Mack and
east of I-75.”

R
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WHY LIVE IN THE D?
Crain’s presents a special

report on the
Detroit living

experience. By
showcasing
the lives of
city dwellers,
we seek to
answer some

of the common
questions about

Living in the D.
Where do you shop?

What do you do for
entertainment? Where do you
take your kids for day care?
These are the sorts of
everyday questions we asked
a team of writers to document
as they worked with our
participants to chronicle their
routines and keep a two-day
diary. Look for the watch to
find details of the 48 hours
captured — from trips to
Eastern Market to riding bikes
to work.
See our Web site,
www.crainsdetroit.com/livingd,
for more 48 hours coverage.
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BY MARTI BENEDETTI
CRAIN’S DETROIT BUSINESS

or some empty-nesters,
adventure is found climb-
ing a mountain or visiting

faraway places. For Kathe
Stevens and Glenn Maxwell, it
is living in their Midtown De-
troit neighborhood.

“For me, every day (living
and working in the city) is an
adventure,” said Stevens, an
administrative assistant for
GMAC’s legal staff who rides her
bike to work at the Renaissance
Center. “The adventure is that
even though my commute is
three-and-a-half short miles,
every mile is different. I see
different people doing different
things, and it’s up close. I have
to think about how I dress. The
weather matters. I’m not leav-
ing in my car, driving the free-
way with the windows rolled
up and the heat or air condi-
tioning on. And sometimes it’s

balmy and mild in the morn-
ing, but a headwind is blowing
25 mph. 

“And just like all commuters,
I have to think about my route.
Are the Tigers playing? Is
there a concert somewhere
downtown? Is it Friday night?” 

Stevens, 55, lives with fiance
Maxwell, 62, in an 1,800-square-
foot condominium in Hancock
Square. The new construction
condos are behind the Hilberry
Theatre and across the street
from Wayne State University’s
Old Main building. 

Maxwell, a freelance comput-
er programmer, always liked
the city and lived in Indian Vil-
lage when he first moved to De-
troit in 1967. He worked for
many years at Unisys when it
was in the New Center, and was
a frequent visitor to the Detroit
Institute of Arts, the Detroit Film
Theatre and Orchestra Hall. He
bought the condo in Detroit in
2001 after living in condos in
suburbs such as Farmington
Hills and Troy. 

“I always wanted to live in
the city. When I met people
while traveling, I wanted to be
able to say, ‘I live in Detroit.’ I
like the idea of walking to
everything,” Maxwell said.
“When this place was being
built, I loved the location.”

From their home office, the
couple often sees WSU theater
students moving props from Old
Main to the Hilberry. “Or watch
modern courtship unfold before
my eyes,” Stevens said. 

Stevens raised her son and
daughter in Allen Park and
Dearborn but was always an
avid Detroit visitor and boost-
er. When her children moved
out, she wanted to move down-
town. She initially met Maxwell
at the First Unitarian Universalist
Church at Cass and Forest. But
they did not start dating until
much later when she saw him
at the Detroit Opera House. They
have been together for 4 1/2
years and are planning a fall
wedding. 

Stevens bicycles to work un-
less the thermometer dips be-
low 20 degrees; then she takes
the bus. “Riding down Cass or
Woodward or Livernois or Fort
Street on my bike is participat-
ing fully in the experience of all
the other people who are on the
street. I’m experiencing com-
munity right up close. I see a
mother fussing over her child. I
see lovers holding hands. I see
forlorn beggars. But I don’t fly
by at 50 or 40 or even 30 mph. I
nod and wave; they nod and
wave back,” she said. 

Maxwell works at home but
sometimes has to drive to see
clients. “I can go for days with-
out using my car,” he said.
“And it’s fun to be in (the mid-
dle of) this energetic college
campus.”

The couple eats at home a lot
but have some favorite restau-
rants. Those include the nearby
Traffic Jam and Snug and
Twingo’s, both within easy walk-
ing distance. They also enjoy Mi
Pueblo in southwest Detroit and
restaurants in east Dearborn. 

What would they like to see

Living & Investing intheDD
48 hours in Detroit

F

Both Kathe Stevens and Glenn
Maxwell ride their bikes
frequently in the city. On this day,
Glenn rode downtown and along
the river to Belle Isle, returning
with fresh milk for Kathe to make
her morning latte.

Glenn Maxwell and Kathe Stevens
enjoyed Comerica Park but
regretted that the Tigers lost. 

From biking to
theater, empty-
nesters make
every day count

At

Midtown adventur
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Friday, July 20

5:30 a.m.
Glenn: Rode my bike to
the RenCen and then
along the river to Belle
Isle. Stopped to buy
milk and got home in
time for Kathe to make
her morning latte.
Worked at home.

7:15 a.m.
Kathe: Commuted to my
job in downtown Detroit
on my bike; even bikers
run into construction! 

11 a.m.
Glenn: Biked to the DIA
to meet with the
volunteer staff. Drove
to T.J. Maxx at Fairlane
Green mall in Allen
Park. 

1 p.m.
Kathe: Met a friend for
a short power walk on
the River Walk, which is
packed with people.
The tour boats leaving
the docks are full. The
stage is being set for
the Romantics concert
in the evening. 
Stopped at the food
court for carry-out soup
and salad and ate in
the Wintergarden.

5:30 p.m.
Kathe: Back home on
my bike, rode down
Brush past Comerica
Park — Tiger festivities
heating up.

6:30 p.m.
Kathe and Glenn: Began
our walk to Comerica
with Kathe’s brother,
Don, who is here from
San Francisco for her
mom’s 80th birthday.
We’re having the
birthday party at Baile
Corcaigh in Corktown
on Sunday. While
walking, we see a
Woodward bus, so we

hopped on it and rode
to the stadium. Enjoyed
the game. The view of
downtown is breath-
taking; the fireworks
spectacular. But the
Tigers lost.

10:30 p.m.
Caught a bus home.
Got off a block early to
make a stop at the
Traffic Jam to have a
microbrew and catch up
on the day.

2 a.m.
Kathe’s daughter, Julie,
and her friend, Sandi,
arrived from the airport.
Julie is here for her
grandmother’s birthday. 

Saturday, July 21 

7 a.m.
Glenn: Biked to get
sweets from Avalon
International Breads at
Cass and West Willis
for a retreat of the
governing board of our
church, First Uni-
tarian Universalist
Church of Detroit.

9 a.m.
Glenn: Walked to
church and spent
the day at the
retreat.

10 a.m.
Kathe: Julie and I
headed to the
Eastern Market to
buy fresh fruit and
vegetables and
flowers for
Sunday’s party.

12:30 p.m.
Kathe: Julie and I
drove Downriver to
visit with family —
those who live here
and those coming
in for the party.

3 p.m.
Kathe: I drove to

Windsor via the Ambas-
sador Bridge to pick up
Glenn’s mother from
the train station. Her
train is an hour late, so
I sat in a park by the
river to read a book and
enjoy the beautiful day.

7 p.m.
Kathe and Glenn:
Hopped a Dexter bus to
the Fox Theatre to see
jazz chanteuse Diana
Krall in concert. The
bus driver was amazing.
First, he stopped, in
response to our waves,
to pick us up at the end
of our street. Then,
because there was also
a baseball game
starting at the same
time, concertgoers
were arriving, traffic
was really backed up.
But that didn’t stop our
driver. He asked
everyone on the bus
where they were going
and then proceeded to

maneuver through the
traffic to get to the Fox,
the ball game, and the
other destinations. We
just sat and enjoyed the
ride.

10 p.m.
After the concert, we
walked out of the Fox
just in time for the
grand finale of fireworks
across the street at the
stadium. There’s a bit
of a wait for a bus
because of all the
traffic.

11 p.m.
We relaxed on our
balcony, enjoying the
sounds of the night in
an energetic city,
shared a glass of wine
and made plans for the
next day’s party. 
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downtown? More and better
grocery stores, and they covet a
retailer such as Target. They
wish there were something
more they could do to help the
homeless people they see every
day. And, Maxwell added, city
bus service could be better. 

Stevens said it is not unusual
to wait an hour in the cold for a
bus to work or the theater. “Re-
liable and on schedule would be
good,” she said. 

48
hours

with Glenn
Maxwell and

Kathe Stevens

At Eastern Market At the Fox Theatre

Kathe Stevens rides through
a park near her home

urers
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A family’s affairs
BY TRACY MISHLER

SPECIAL TO 

CRAIN’S DETROIT BUSINESS

ason and Amy Peet can’t
think of a better place to
live than their recently

renovated home, built in 1905,
in the West Village neighbor-
hood on Detroit’s east side.

The couple, who moved to
the city in 2002 from Ann Ar-
bor and married in 2004, said if
they had to choose between liv-
ing in their community, three
blocks from East Jefferson Av-
enue, versus a suburban
neighborhood, they wouldn’t
change it for the world.

“This community has
everything we could possibly
want,” said Jason, project
manager for Midtown Detroit
Construction. “And if it does-
n’t, we go to what we need. It’s
not an inconvenience.” Amy
is an account supervisor for
Campbell-Ewald in the Renais-
sance Center.

Jason and Amy, both 30,
along with their 20-month-old
son, Max, who attends the Boll
Family YMCA on Broadway for
day care, take advantage of the
amenities the city has to offer,
including routine trips to East-
ern Market on Saturday morn-
ings.

“Its more than just buying
groceries,” Jason said. “We go
as a family and it becomes a
small event you do every Sat-
urday morning. If we lived in
the suburbs, it wouldn’t be an
event. It would be a chore.”

Like many who call Detroit
their home, the Peets say that
unless you live in the city, its
true beauty will always be a se-
cret.

“I think people assume we’ll
be looking to move when Max
gets to be school age,” Jason
said. “I don’t think that will be
the case. We’ve already looked
into the school he’ll be going to
(Chrysler Elementary), and we
feel comfortable with him at-
tending.”

Jason said his family
spends a lot of time at home,
playing in the backyard and
enjoying time together, “and
we also have places like Belle
Isle to go swim and take our
dog (Bosco).

“You can turn any home or
neighborhood into a place to
raise your child,” Jason said.
“Before we moved here, I did-
n’t put too much stock in what
was being said by people who
weren’t involved in the city.

“Our neighbors have been
here 30 to 40 years and that
was encouraging to us. They
could live in other places, but
they stayed and it wasn’t be-
cause they were stuck here.”

On the Thursday evening
prior to the diary for this pro-
ject, the family got together
with neighbors and friends for
the monthly “Big Wheels,
Beers and Big Dog” night
where a combination of fami-
lies and friends with dogs min-
gle. It’s just one example of
their regular routine in a
close-knit neighborhood.

City life
suits the
Peets —
Dad, Mom
and little
Max —
just fine 

J

“I think people
assume we’ll be
looking to move
when Max gets to
be school age. I
don’t think that
will be the case.” 

Jason Peet

Living & Investing intheDD
48 hours in Detroit

JOHN F. MARTIN

Jason, Max and Amy Peet have found a
neighborhood with a strong sense of
community in West Village. 
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6:45 a.m. 
They wake up.

8 a.m.
Jason drops Amy’s car off at
Ren Cen Mechanical Service
on Joseph Campau for a tune-
up and windshield
replacement. 
8:20 a.m.
He drops off Amy at her
Campbell-Ewald office in the
Renaissance Center. 
8:30 a.m.
Jason takes Max to
the Boll Family
YMCA Child Devel-
opment Center on
Broadway Street for
day care. Max has
been attending the
day care since he
was 14 months old.
There are seven
students in Max’s
class.
8:45 a.m.
Jason arrives at
Midtown Detroit Construction
at 4147 Cass Avenue.

11 a.m.
Amy picks up two pairs of
pants being hemmed at
Sam’s Tailor Shop in the
Renaissance Center.
“(The Renaissance Center)
has shoe repair stores,
bookstores, restaurants, a
four-screen movie theater and
more,” Amy said. “It has a
post office too.” 

12:15 p.m.
Amy rides with a co-worker to
Campbell-Ewald’s main office
in Warren for a meeting.

1 p.m.
Jason walks four blocks from
work to Cass Café, on Cass
Avenue near Wayne State
University, for lunch. He
orders the blackened chicken
sandwich with cheese and
sour cream on the side. 
“With Max especially, we’re
trying to be conscious of how
much we spend and eat out,”
Jason said. “I’ll eat (at Cass
Café) every two weeks,
maybe.” 

5 p.m.
Jason picks Amy up in Warren

to bring
her back

to the city. 
“Picking Amy

up in Warren
gave me a taste of

what a commute is like
because we don’t deal with
that traffic,” Jason said. 

5:20 p.m.
Jason and Amy pick up Max
at the YMCA.
“We read up on Max’s day in
his journal and visit with all

the turtles, fish and lizards
before leaving,” Amy said.
“He has his own cubby in
which they keep a binder that
has every day of what he’s
done. We get an entire story
of what the entire class did.
It’s a great communication
piece.”

5:30 p.m.
Everyone arrives home to let
Bosco, the family dog,
outside.
The Peets took Bosco into
their home about three years
ago. “He adopted us,” Amy
said. “He was sitting on our
porch, as if saying ‘let me in.’ ”

6 p.m.
Family makes brownies to
take to a HACK party (Historic
Area Cocktail Klub). The other
requirement is $1 for the
Goodfellows charity and a
drink to share.
The Historic Area Cocktail
Klub is a once-a-month social
club. The HACK party is open
to Indian Village, West Village
and Berry subdivision
residents.
8 p.m.
Grab new neighbor Aaron

Wagner; stop at Harbortown
Market on East Jefferson for
bottles of wine to take to the
party. See another neighbor
there.
8:15 p.m.
Arrive at the HACK party,
which is being hosted in the
Berry sub for the first time in
a number of years.
10 p.m.
Arrive at home for story time
and bed. (It’s a late night for
Max.)
Saturday, July 28
7 a.m.
Wake up.
8 a.m.
Leave the house for Eastern
Market.
8:10 a.m.
Stop at the Buhl Building on
Griswold Street to get money
from the ATM. Most places in
Eastern Market require cash.
8:30 a.m.
Breakfast at Russell
Street Deli. Big bowl of
strawberries and bananas
for Max, corned beef hash
for Amy and the omelet
special for Jason.
Everyone shares bites. 
9 a.m.
Shop for vegetables and
fruit in the stalls and stop
by Ronnie’s Meats on
Gratiot for chicken, beef
and pork. 
“We shop at Eastern
Market because it’s
extremely cheap and fresh,
and that’s why we love it,”
Jason said. 
2 p.m.
The Peets take Max to the
Detroit PuppetArt Center, on
East Grand River between
Farmer and Woodward, for a

showing of “Banana for
Turtle.” The
show was $7
for adults and
$5 for children.
“It was really
cute and Max
loved it,” Amy
said.
3:30 p.m.
Arrive in
Corktown, an
old Irish
neighborhood,
to visit Ladels
Books on
Brooklyn Street. Ladels
specializes in multicultural
and children’s books.

4:30 p.m.
Play in the park across the
street. 
5:30 p.m.
Drop off dry cleaning at Indian
Village Dry Cleaners, right
around the corner. 

6 p.m.
Home to make dinner. Made
chicken breasts from Eastern
Market, salad and rice.
7 p.m.
Eat dinner.
9 p.m.
Story time and bed for Max. 

9:30 p.m.
Neighbor Aaron is
done working on
his new home for
the day and comes
over for a beer on
the back porch.
Have a couple of
drinks, talk. Aaron
recently moved to
the neighborhood
from Grosse
Pointe.

48
hours

Friday, July 27

with Jason, 
Amy and 
Max Peet

Jason and Max at day care

At the Detroit PuppetArt Center

Amy and Max at Ladels
Books

Breakfast at Russell Street Deli
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Living where you work an
BY TOM ANDREW

SPECIAL TO 

CRAIN’S DETROIT BUSINESS

ike most out-of-town-
ers, Tiffany Robinson
was steered to the sub-

urbs when she moved to De-
troit three years ago from
Washington. But the 28-year-
old attorney with the down-
town firm of Barris, Sott, Denn
& Driker soon discovered that
Detroit was not just a place
to work, but where she spent
most of her casual time as
well.

A little more than a year
ago, she purchased a two-
bedroom, three-level town-
house in the Art Center Town
and Carriage Homes developed
by Colin Hubbell on the edge

of the city’s cultural district,
just north of downtown.

“I considered Royal Oak,
Southfield and Detroit,”
Robinson said. “But I
thought the condo options
downtown were really good.
I liked the quality. I liked the
look. And the pricing was re-
ally good.”

Best of all was the idea of
moving into the heart of De-
troit. 

“I really missed living in a
city,” Robinson said. “With
all of the restaurants and
clubs, I was always in De-
troit. So it made sense to
move here.”

Robinson, a native of Lan-
caster, Penn., came to De-
troit for her first job after
graduating from Howard Uni-

Urban
condo is
right for
lawyer

L

REBECCA COOK
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and play

you want a variety of shop-
ping.”

Still, her favorite restau-
rants and hangouts are clos-
est to her home in the city.
She was very interested to
recently learn about the
thriving Indian Village Tennis
Club. And she’s delighted to
know there are still many
things to learn about De-
troit.
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Working with our Partners
to Build Detroit Since 1962

General Contractors
Construction Managers

Design-Build
. New Construction
. Historical Rehabilitation
. Renovations
. Multi - family
. Mixed Use

Detroit and Pontiac
(313) 297-6724,  (248) 334-2470

Vernor Scotten-LaSedVernor Scotten-LaSed

Bagley Housing/Cooperative ServicesBagley Housing/Cooperative Services

Lithuanian Hall-Southwest HousingLithuanian Hall-Southwest Housing

VOA-Sumby Senior HousingVOA-Sumby Senior Housing

Southwest HousingSouthwest Housing Bagley HousingBagley Housing
Del Ray Senior HousingDel Ray Senior Housing

Evergreen PartnersEvergreen Partners

U-SNAP-BACU-SNAP-BAC

Salvation Army of DetroitSalvation Army of Detroit

See more at:
www.obriencc.com

versity’s law school in Wash-
ington. “My parents thought
it was a good opportunity —
they were happy for me,” she
said, though admitting her
father, a lawyer, “wanted me
to come back and work for
him.”

She arrived in Detroit
without knowing anyone.
But her network of friends
began growing when she
met people while studying
for the bar exam. Now “I
meet people through peo-
ple,” and through her in-
volvement in groups such
as The Barristers of the Detroit
Bar Association, the Wolver-
ine Bar Association, as a
member of the board of di-
rectors of the A.C.E. Academy
charter school, and the Jim

Dandy Ski Club.
Robinson, a

member of her law
firm’s commercial
litigation group, still drives to
work, but the commute takes
less than 10 minutes, which
makes it especially easy if she
has to come in and work a few
extra hours on weekends.
And she hasn’t turned her
back on the suburbs. 

For instance, she’s taking
horseback riding lessons on
Saturday mornings near
Ann Arbor. She’s a member
of the Pointe Fitness health
club in Harper Woods and
plays tennis with friends on
public courts in Berkley,
Ferndale or Grosse Pointe.
And, she says, “You really
have to go to the suburbs if

“I really
missed living
in a city. ... I
was always in
Detroit, so it
made sense
to move
here.”

Tiffany Robinson,
standing at right,
with 36th District
Judge Katherine

Hansen at an after-
work gathering.

48

See Page 10

hours
with 

Tiffany Robinson 
begins on Page 10
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Friday, July 21

7:15-8:45 a.m.
Wake up a little later than
usual — it’s sometimes a
little more casual on
Fridays; get dressed; eat
breakfast and watch a bit
of the “Today Show”;
check personal e-mail;
drive to work (a seven-
minute commute).

8:45 a.m.
Arrive at work, check
voicemail and work e-mail;
complete time sheets;
review daily e-journals of
recent Michigan Court of
Appeals and Michigan
Supreme Court opinions.

9:30 a.m.
Conduct legal research on
ordinance regulations for
billboards and process to
appeal denial of billboard
permit.

10:30 a.m.
Conference with client
regarding status of case. 

10:45 a.m.
Conference with partner

regarding order on motion
to compel discovery and
for a protective order.

11 a.m.
Drafting and revising
amicus brief to be filed in
Michigan Supreme Court
regarding zoning issue.

Noon
Get carry-out lunch with
co-worker Rebecca Seslar
at Bangkok Crossing at
Woodward and Congress.
I really like this place — I
go there at least once a
week, but I try not to go
more than once a week.

12:30 p.m.
Continue revising amicus
brief.

3 p.m.
Drafting written discovery
requests.

5:30 p.m.
Leave work early — hey,
it’s a Friday — for dinner
and cocktails at the
Detroit Yacht Club with
Rebecca. It’s nice, and I
get to see a part of Belle

Isle that I’d never seen
before.

7:45 p.m.
Leave Detroit Yacht Club
and go home; change
clothes; check e-mail and
mail; speak with law
school friend on phone.
9 p.m.
Leave house to go to a
Body Shop party at friend
Tresha Jackson’s house
in Shelby Township. In an
exercise of restraint, I only
buy a couple of body
butter moisturizers. 

Midnight
Drive home and go to bed.

Saturday, July 22

7:15-8:15 a.m.
Wake up and get dressed
(throw on typical riding
attire — ropers, jeans and
tank top); eat breakfast.

8:15 a.m.
Drive to riding lesson; take
private western riding
lesson at Morrell’s Equine
Center near Ann Arbor;
practice loping. 
10:15 a.m.
Drive home. Rehash riding

Page 10 FALL 2006 CRAIN’S DETROIT BUSINESSFALL 2007

203 WINDER, DETROIT, MI 48201
Northeast Corner of Woodward Ave. and I-75
CROSSWINDS.COM  |  GARDENLOFTSATWOODWARDPLACE.COM
OPEN DAILY 11AM – 6PM • CLOSED THURSDAYS

*See sales associate for complete details. Tax savings per year based on average home sale of $227,000 Transferable in year 8 of ownership.

NEZ APPROVED!

50% PROPERTY TAX

REDUCTION FOR 15 YEARS!

TOWNHOMES PRICED
FROM THE $200’S
1,300 – 2,002 SQ. FT.

• PRIVATE ATTACHED GARAGES

• BAY WINDOWS FOR SELECT HOMES

• FULL LINE OF GE KITCHEN
APPLIANCES INCLUDED

• JETTED TUBS

• FIREPLACE

garden

Woodward Place
L O F T S
at

TOUR 3 SPECTACULAR MODELS
PRICED FROM $149,990
885 – 1,443 SQ. FT.

• 10’ CEILINGS

• HARDWOOD FLOORS

• GE KITCHEN APPLIANCES

• COVERED PARKING

• COMMUNITY FITNESS CENTER

LIVE IN THE FUN ZONE AND ENJOY MORE THAN THE VIEW!
SAVE ON 2 GREAT LIFESTYLES LOCATED ON WOODWARD AVE. IN THE HEART OF THE ENTERTAINMENT DISTRICT

WALK TO COMERICA PARK, FOX THEATER AND FORD FIELD!

Living & Investing intheDD
48 hours in Detroit

48
hours

with 
Tiffany Robinson 

Dinner at the Yacht Club

The riding lesson
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HENRY FORD MEDICAL CENTERS

• On-site Laboratory
• X-ray

Harbortown
3370 E. Jefferson Ave.
Detroit, MI 48207
(313) 656-1600

New Center One
3031 W. Grand Blvd., Suite 800
Detroit, MI 48202
(313) 916-2600

Detroit Northwest
7800 W. Outer Drive
Detroit, MI 48235
(313) 653-2500

Detroit East
4401 Connor St.
Detroit, MI 48215
(313) 823-9800

YOUR nearest Henry Ford Medical Centers are located at:

*For internal medicine, family practice and pediatric appointments only.

• Convenient Locations
• Specialists Ranked Among “America’s Best”
• On-site Pharmacy (at most locations)

Our medical centers offer:

Same-Day Appointments When You’re Sick 
for Internal Medicine, Family Practice and Pediatrics

We accept most insurance plans, including:

lesson with my aunt over
the phone; she’s been
riding for 17 years and
encouraged me to start
riding.
12:15-2:45 p.m.
Play tennis with friend Eric
Younan in Berkley; win
match in straight sets; go
to nearby tennis pro shop
to check out sale.
3-6 p.m.
Drive home. Watch TV.
Clean house and change

to go out to dinner with
friends.
6:30-9 p.m.
Friend Kameshia Gant
picks me up and we drive
to friend Carrie Bryant’s
house to pick her up. Go
to Vincente’s on Library
near Gratiot to eat
authentic Cuban dinner
outside. From our table,
we watch the flamenco
dancing performance in
the restaurant. 
9:30 p.m.
Drive to restaurant/bar
called They Say on Jos.
Campau in the warehouse
district in Detroit for
dessert and drinks; watch
an R&B band. 
Midnight
Leave restaurant and go
home so I can get up early
and go into the office for a
few hours to work. 

Spend
more time
in Detroit

rain’s has two
more 48 hours
stories and di-

aries that can be found
at our Web site,
www.crainsdetroit.com,
along with more photos
of the other families
profiled in these pages.

Online, read about
another single profes-
sional: Jamie Schafer,
(upper right) an IT risk
consultant who lives
and works downtown.
And, read about anoth-
er family: Matt Bre-
deweg, Jennifer Fitz-
patrick and their son,
Liam, age 1 (right). They
live in the Woodbridge
neighborhood. Matt is
an attorney and Jen-
nifer works as a consul-
tant.

48
hoursC

REBECCA COOK

JOHN F. MARTIN

Dinner at Vincente’s
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Effort fits
with push
to foster
creative
clusters

BY SHERRI BEGIN
CRAIN’S DETROIT BUSINESS

nitially, Southwest Housing Solutions Corp.
planned to tap artists to help it restore two
buildings in Southwest Detroit for affordable

housing.
But the $7.1 million project shifted to affordable

housing for artists when
Southwest met with Aaron
Timlin, executive director of
the Contemporary Art Institute
of Detroit.

Besides providing historic
paint schemes or helping to
restore Pewabic tile on 
rehabilitation projects, artists

need an affordable place to live. They are gradually
being priced out of Detroit, Timlin said.

“Artists are the thread that keeps culture thriv-
ing and brings people down to enjoy, celebrate and
partake in creative entertainment,” Timlin said.

“People explore cities through the arts and what
others are doing creatively. Then they start to look

Casual, Fun & Delicious!

Across the street from the Ren Cen in the

Courtyard by Marriott

Voted “Best Menu”
-----

Daily Vegetarian Specials
-----

Seafood, Pasta & Steaks
-----

Lunch, Dinner or Happy Hour!
-----

WWW.SweetLorraines.com
-----

Call Ahead:  313-223-3933

Living & Investing intheDD
The next generation

Project develops housing for arti

I
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around and think, ‘Hey, I
could live here.’ ”

The project fits with a broad-
er, regional push to establish
more creative clusters in the city and
region. Detroit Renaissance Inc.’s 2006 econom-
ic development report, “Road to Renaissance,”
pointed to creative clus-
ters as one way to attract
more people to the re-
gion.

Projects like the
artists’ housing provide
economic opportunity,
said Detroit Renaissance
Vice President Sabrina
Keeley. “The project will
hopefully draw other
artists, customers and

people who want to live in a
creative environment to the

city,” as well as other business-
es, she said.

“All of it adds up to creating a
thriving city, and that attracts more people.”

Timlin and the Contemporary Art Institute
are helping market the Southwest develop-
ments, both on Hubbard Avenue, to more than
300 local artists.

The gallery also is helping design the 1,500-
square-foot Ladybug Gallery and Studios in the
basement of the Whitdel Apartments, one of two
buildings that are part of the project, to dis-
play and sell the work of local artists, both ten-
ants and nontenants. The art institute will
own and operate the gallery area, Timlin said.
The building also will include classroom space
for community arts education and common ar-
eas to provide work space for artists.

The gallery is expected to open Sept. 22, serv-
ing as a secondary site to the Contemporary Art

See Page 14

Aaron Timlin, executive director of the Contemporary
Art Institute of Detroit, is helping market housing on
Hubbard to local artists. The tile (Page 12) and
medallion (above) are from the property.

Keeley

WILLIAM PUGLIANO
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Each year, your local Red Cross assists the victims of more than a thousand home fires with

emergency food, clothing, and shelter.  Rock Financial is a proud partner of your Home

Team Red Cross in these humanitarian efforts and encourages other organizations and 

individuals to invest in your Home Team Red Cross, the Southeastern Michigan Chapter.

It’s time to help the Home Team.

To support local efforts, call
(313) 833-2632 or visit 
www.semredcross.org

Home Team Participants:

Rock Financial
is a proud partner 

of your
“

”
HOME TEAM

RED CROSS.”
–ROCK Financial’s David Hall 
and Red Cross’s Freman Hendrix

Living & Investing
The next generation

Institute’s fifth annual “Actual Size Bienni-
al” art show (each item on display will be 
8½ inches-by-11 inches) The gallery opening
is scheduled just a few days before the apart-
ments officially open.

Southwest is creating 40 units of afford-
able housing through its renovation of the
historic Whitdel Apartments on Hubbard
at Porter and Melie Apartments on Hubbard
north of Vernor. The Whitdel, which dates
to the 1920s, is part of the Hubbard Farms
Historic District, said Timothy Thorland,
executive director of Southwest Housing. It
consists of two- and three-bedroom units
and is much more ornate than other prop-
erties in the area. It includes an expansive
lobby, highly decorative plaster and orna-
mentation on the walls, Pewabic tile in the
entry foyer and an outdoor courtyard.

Like most of the apartment buildings in
the area, which were built in the 1920s to
house single men who were civil servants
or factory workers, Melie Apartments are
efficiency or one-bedroom units, Thorland
said. Rents in both buildings for the one- to
three-bedroom apartments will range from
$310 per month to $665. Updates include
new plumbing, electrical, heating, kitchens
and bathrooms, he said. To restore the
character of the Whitdel Apartments,
Southwest is either repairing in place or
duplicating doors, wood trim, molding de-
tails, carpets, historic paint schemes, hard-
ware and lighting.

The nonprofit housing developer is fi-
nancing the renovations through low-in-
come and historic tax credits, said Thor-
land.

Expected to open in October, the renovat-
ed housing is Southwest’s latest in a
decade’s worth of housing development to-
taling about $65 million, he said.

“Certainly we want to do this in the fu-
ture with projects that don’t have income
restrictions or could include home owner-
ship in the city of Detroit.” 

Separately, Southwest is working on
three other affordable-housing projects
that it hopes to finance by the end of the
year, Thorland said. 

An ancillary benefit of the renovation
projects is that they help remove slums and
blight from the community, Thorland said.
The nonprofit approach results in more af-
fordable housing in the area.

“No investor from the suburbs can come
into the city and rehabilitate these build-
ings … and make a profit. The economics of
it don’t work — the cost to rehabilitate
can’t be supported by the rents you can
charge.”

Sherri Begin: (313) 446-1694,
sbegin@crain.com

■ From Page 13
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Living & Investing intheDD
The next generation

Stores, transit, walkability
To attract
millennials,
appeal to
their desires

BY BRUCE MASON
SPECIAL TO 

CRAIN’S DETROIT BUSINESS

irst it was the baby
boomers. Then Genera-
tion X. Now it’s time for

the millennials to take center
stage.

For a struggling Michigan
economy, finding out what this
group needs is a top priority
and should greatly affect hous-
ing planning, according to ex-
perts.

A millennial is any person
born from 1977 to 1996. As a
group, they’re mobile and entre-
preneurial. And, most impor-
tant, they seek urban areas.

Laurie Volk, a research ana-
lyst and principal at Zimmer-
man/Volk Associates Inc., based
in Clinton, N.J., left her mark
on a panel of experts in May
when she spoke to several
groups on what millennials
mean to the future of Michigan.

One such expert is Michigan
Future co-founder and President
Lou Glazer.

“There’s this wonderful quote
that we use in the report from
the publisher of Forbes,” said
Glazer, “which is, ‘Smart people
tend to be mobile. Watch where
they go. Because where they go,
robust economic activity will
follow.’ 

“And the most mobile smart
people are young.”

Shared responsibility 
Architects, urban planners,

local chambers and banks, to
name a few, must make millen-
nials a priority, Glazer said.

First, policymakers have to
focus on developing central
cities — particularly high-den-
sity, mixed-use, walkable
neighborhoods. And for that to
happen, state and local levels
have to put together a set of
laws that push such develop-
ment, Glazer said. 

But there is a problem: zon-
ing. 

“In many cases you can’t do

mixed-use development,” Glaz-
er said, “because there’s idiotic
zoning laws. So all of that regu-
latory stuff has got to be
changed.” 

Arnold Weinfeld, director of
public policy and federal affairs
for the Michigan Municipal
League, agreed Michigan poli-
cies and economic development
tools during the past decade
have not pinpointed urban ar-
eas enough.

“Michigan needs to be in-
vesting in cities,” Weinfeld
said.

Zoning models need to be re-
vised to allow mixed-
use neighborhoods. In
most communities,
they are illegal, said
James Tischler, who is
the Adrian city plan-
ner but also works as a
public-private devel-
opment consultant.
Areas such as Mid-
town and downtown
Detroit are reviving

through the efforts of the local
governments, which have en-
couraged changes in zoning
codes to allow mixed-use neigh-
borhoods, Tischler said.

“(It’s) the allowance of those
to happen not on a special basis,
but on a permitted-by-right ba-
sis,” Tischler said. “The de-
mand is there.”

Economic tools
David Egner, Michigan Fu-

ture board chairman and presi-
dent of the Hudson-Webber Foun-
dation, said millennials “want
to rent and they don’t want big

places.”
“So the notion that

these folks are going
to buy 2,000 square
feet is not in align-
ment with the value
system of the millen-
nial,” he said. 

But there are pro-
grams in place to

Glazer

WHO’S A MILLENNIAL?
Anyone born between 1977
and 1996. They are highly
mobile and entrepreneurial.

WHAT DO THEY WANT?
They seek urban areas that
are high-density, mixed-use
and walkable.
They want to rent, not own,
smaller residential units.
They want retail
conveniences like grocery
and drug stores.

See Page 16

Seattle is cited as an urban area that attracts younger people.

F
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across michigan

Attend the nation’s
largest law school right
here in Oakland County.
Cooley Law School offers classes year
round across the state of Michigan at its
three locations in Oakland County, Lansing,
and Grand Rapids. Cooley also offers Mas-
ter of Laws (LL.M.) degree programs inTax
and Intellectual Property. Cooley students
receive a legal education that provides them
with the knowledge, skills, and ethics Cooley
students are known for worldwide.To find
out more about Cooley Law School, visit
Cooley’s website at www.cooley.edu.

kn
o w

le
d

ge
.

sk
ill

s.
et

h
ic

s.
co

o
le

y.
ed

u

across michigan
cooley.edu

Thomas M. Cooley Law School is committed to a fair and objective admissions policy. Subject to space limitations, Cooley offers the opportunity for le gal
education to all qualified applicants. Cooley abides by all federal and state laws against discrimination. In addition, Cooley abides by American Bar Association
Standard 211(a),which provides that a“law school shall foster and maintain equality of opportunity in legal education, including employment of faculty and staff,
without discrimination or segregation on the basis of race, color, religion, national origin, gender or sexual orientation, age or disability.”

assist young professionals in buying mod-
est homes, such as programs of the Michi-
gan State Housing Development Authority.
(See sidebar, Page 18). Other tools such as
Neighborhood Enterprise Zone tax cuts —
recently approved by the Detroit City Council
for 26 additional communities to take place
in 2008 — can lure young buyers. 

“It’s a good selling point,” said Matt
Allen, a press secretary to Detroit Mayor
Kwame Kilpatrick .

Twelve-25 Woodward, a residential-loft
property scheduled to open in the summer
or fall of 2008, lies within one of the zones. 

It’s something Detroit-based Fowler L.L.C.
managing partners Derron Sanders, 33,
and Sterling Howard, 28, sought. 

“It allows (buyers) a 12-year, 50 percent
tax abatement,” Sanders said. He added
that some young professionals haven’t yet
found an urban development they can com-
fortably afford; the NEZ helps resolve that.

Besides a place to live in an urban cen-
ter, millennials want retail conveniences
like neighborhood grocery stores. 

“The only thing that people ask is for
drugstores and mini-markets,” said Dino
Diamantopoulos, leasing manager for Har-
monie Park Lofts, whose 12 residential units
house people in their mid-20s.

Technology and transit
Michigan needs to look forward and fol-

low the lead of other cities such as Port-
land, Seattle and Atlanta, which endured
weak economies but began to concentrate
on young talent and eventually pulled out
of the muck, said Glazer.

Researcher Volk said infrastructure is-
sues such as wireless network access are
critical to reach this group.

“Over and over again, we hear that any
place that’s got free Wi-Fi is incredibly at-
tractive to young people,” Volk said, “be-
cause that’s how they communicate. 

“No. 1, it’s clearly a lot easier for this
generation to start their new business any-
where, just because of the whole Internet,
wireless revolution,” she said.

Mass transit is key as well, “in order to
get the really high densi-
ties that you need to create
the mini-Manhattans and
Chicagos and San Francis-
cos,” Volk said. 

Imagine if a trolley bus
transportation system, for
example, were to stretch
all the way down Wood-
ward Avenue. Then, even
more businesses would be
attracted into the region,
said Bob Slattery, president of Midtown De-
troit Construction.

Living & Investing
The  next generation

■ From Page 15

Slattery

DETROIT BUSINESS MAIN 08-13-07 B 16 CDB  8/7/2007  2:50 PM  Page 1



…find it all on the waterfront…

You’ll want to call ahead and request “a table with

a view” at four of Detroit’s top-rated restaurants… 

located right here at the GM Renaissance Center:

Andiamo Riverfront

(313) 567-6700

Coach Insignia

(313) 567-2622

Seldom Blues

(313) 567-7301

RiverCafé

(313) 568-8699

Experience world-class dining…
at the center of the riverfront!

www.gmrencen.com
(313) 567-3126

CDBmagazine.qxp  8/1/2007  4:11 PM  Page 1
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Living & Investing intheDD
Millennials

Stay, and it may pay
he Michigan State Hous-
ing Development Authority
offers a graduate pur-

chase assistance program
meant to get graduates into
their first home.

People who have received
their diplomas (bachelor’s, as-
sociate’s, master’s or doctoral
degree) within the past three
years are eligible if they meet
program requirements.

If those graduates buy in one
of the “Cities of Promise”
(Benton Harbor, Hamtramck,
Saginaw, Detroit, Flint, High-
land Park, Muskegon Heights,
Pontiac), MSHDA issues a 30-
year fixed-rate loan at a sub-
stantially reduced interest
rate, said Mary Townley,
MSHDA director of home own-
ership. Household income lim-
its are no more than $72,250 a

year — less in some communi-
ties. Rates are about 2 percent
below market rates.

“It is an excellent program
to help keep newly educated,
young individuals in those
Cities of Promise,” Townley
said.

The development authority
also offers a statewide employ-
er-assistance housing program
that provides help with down
payments. An example could be
a Detroit-area hospital looking
to place nurses and doctors
nearby, perhaps walking dis-
tance from employment.

“(The hospital) will create
the program; we’ll work with
them,” Townley said. “We will
allow for a match, dollar for
dollar, up to $5,000 — and help
that employee obtain home
ownership.”

The MSHDA match is in the
form of a second mortgage to
be repaid when the property is
sold or refinanced. Employers
can contribute in various
forms, such as grants or loans.

There are also seven low-
rate first-mortgage programs
offered by the authority geared
for first-time buyers. 

The loans and operating ex-
penses are financed through
the sale of tax-exempt and tax-
able bonds and notes to private
investors, not from state tax
revenue.

“We work very, very hard to
produce the best possible,
most affordable loan transac-
tions for individuals in the
state,” Townley said.

For more information, see
www.michigan.gov/mshda.

— Bruce Mason

Assistance
helps
graduates
get into their
first home

T
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When I am working on this program for our employees, I feel 
like a real dream maker. Everybody deserves the opportunity to 

A Dream Maker

“
”

To learn more about establishing an Employer Assisted Housing program, 

Employer Assisted Housing

The MSHDA Employer Assisted 
Housing Program features the following:

Retain your employees and become an employer with a competitive edge by partnering 
with the Michigan State Housing Development Authority

www.michigan.gov/mshda

CDBmagazine.qxp  8/1/2007  5:35 PM  Page 1
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Living & Investing intheDD
Restorations

Ross the boss of her B&B
BY ROBERT ANKENY
CRAIN’S DETROIT BUSINESS

ona Ross has a strong
sentimental attachment
to the Brush Park area,

and it shows in the 135-year-old
mansion that she’s rehabbed
into the 234 Winder Street Inn, a
fetching bed and breakfast just
across the Fisher Freeway from
Ford Field.

The 9,000-square-foot, three-
story mansion built by mer-
chant Emanuel Schloss in 1872
was vacant but not abandoned
when Ross found it for sale in
the early 1990s.

The French architectural style
includes a mansard roof with
dormer windows and projecting

bays on the front with
decorative stone hoods
and keystones. It was
listed on the State Reg-
istry of Historic Sites in
1988.

Ross said she envi-
sioned a bed and break-
fast for her refurbished
property from the start,
even though there was
little else redeveloped
yet in the area.

Groundbreaking for
Woodward Place at Brush
Park condominiums oc-
curred shortly after she
bought the property.
Planning for several

other Brush Park developments
was in the works, but few were
under way.

“Comerica Park or Ford Field
weren’t there when I bought the
house, and at first I didn’t like
(the stadiums) because I like qui-
et. But it’s really turned out to be
an added plus for business,” she
said.

The old mansion was in disre-
pair, Ross said, but many of the
finer features were intact, in-
cluding mostly original chande-
liers and five functioning mar-
ble fireplaces, most with
Pewabic tile decorations. Assist-
ed by her family, Ross worked
for nearly a decade getting the
house into shape, then furnish-

ing it herself with beds, chairs,
cabinets and wall
hangings that recall
the 19th century.

Building from the
dark walnut mold-
ings she restored,
Ross brightened each
room using light col-
ors such as cream,
pink and mauve on
walls. Avid about an-
tiques, she brought
furniture for the
restoration from
across the country
and decorated one
room at a time.

The inn has six
suites, two with pairs
of beds, and each
with a bathroom.

On the first floor, a
double parlor with
two fireplaces and
grand piano serves as
a dining or meeting
area.

In all, Ross spent
about $200,000, in-
cluding the purchase
price of about $70,000,
in actual outlays, she said. She
added “incalculable amounts” of

personal and family labor —
“sweat equity” — to
the inn, whose value
she now estimates at
$750,000.

But it’s been a la-
bor of love, she said.

“I was drawn to it,
something motivat-
ed me. After I
bought it in 1995, I
would just sit in it,
full of trash, holes in
the roof, but I felt at
home. I could see it
as if it were finished,
and knew I was sup-
posed to be the care-
taker now.

“I’m not saying I
believe I was born
before, but there’s a
feeling here,” she
said.

Born in New Or-
leans and brought to
Detroit by her par-
ents in the 1950s
when she was 4,
Ross said, she was
back and forth dur-
ing her childhood
and mostly schooled

M

“After I bought
it in 1995, I
would just sit
in it, full of
trash, holes in
the roof, but I
felt at home. I
could see it as
if it were
finished, and
knew I was
supposed to be
the caretaker
now.”

Mona Ross

Brush Park-
area mansion
contributes to
neighborhood
revival 

See Page 22

WILLIAM PUGLIANO

There was little else developed in the immediate area when Mona Ross
bought the mansion she turned into a bed and breakfast.

The transformation of
234 Winder St. is
evident even from the
front steps. For a
“before” photo of the
entrance, see Page 22.
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in Louisiana.
Her mother was a domestic worker who

later opened an adult foster care home
here. Her father was a carpenter who
taught her how to use tools so she can han-
dle jobs ranging from drywalling to roof-
ing, Ross said.

“Actually the first time my mother was
here, her residence was the Carleton Ho-
tel,” Ross said, gesturing out the front win-
dow to where that building stands, being
converted into condos.

Ross said that she’s “always loved to
cook, especially Cajun.” She owned a cater-
ing business for about 15 years, mostly
serving community and church customers.
This came in handy in 2006 when she
whipped up special red beans-and-rice and
jambalaya for Super Bowl XL guests at the
Inn.

Before the Inn, Ross had purchased two
houses on Eliot Street and rehabbed them,
which was when she first joined the Brush
Park Community District Council, volunteer-
ing for cleanup and other chores.

This led to her becoming a member of
the Brush Park Development Corp., where she
later was president.

The group includes the Joint Fraternal De-
velopment Corp. (composed of Kappa Alpha
Psi Fraternity Inc., Alpha Phi Alpha Fraternity
Inc., The Most Worshipful King David Grand
Lodge A.F. and A.M.), The Village of Brush Park
Manor Paradise Valley Seniors Housing, and
Crosswinds Communities Inc.

Ehrlich Crain, vice president of Novi-
based Crosswinds, calls Ross’ effort “a phe-
nomenal job, on work that’s very difficult,
with structural challenges and historic fea-
tures that are very intricate and time-con-
suming.” 

Crain knows a bit about what it takes to
rehab historic Brush Park homes, because
Crosswinds has completed three rehabs
there and has four more in the works.

Those finished are a six-unit brownstone
at 2669 John R; at 255 Winder, a 3,800-
square-foot home; and a 2,500-square-foot
house at 85 Adelaide, Crain said. “And
we’re about to start another rehab across
from Mona’s B&B, at 269 Winder, a 5,000-
square-foot single home to be split into two
units.”

In addition, Crosswinds also has built
and sold 188 housing units in the Wood-
ward Place complex, just north of the Fish-
er Freeway, with 55 more units under con-
struction in what is projected to be a
600-unit development.

James Marusich, development project
manager for the Detroit Planning and Devel-
opment Department, lauded Ross’ spirit.

The 234 Winder Street Inn was recipient
of some aid from the city through its Brush
Park Historic Facade Easement Program,

Living & Investing intheDD
Restorations

■ From Page 20

Marusich said. But with the city’s block
grant funding diminishing, he said, indi-
vidual entrepreneurial efforts like those of
Ross, and Ghassam and Marilyn Yazbeck
(whose Inn at 97 Winder bed-and-breakfast
near Woodward has been open since the
late 1990s), are even more critical.

“Working with limited resources and
help, she’s made a great impact in the
area,” he said, “If we had more people like
her, and the Yazbecks, Brush Park would
be even farther along.”

Robert Ankeny: (313) 446-0404;
bankeny@crain.com

“Before” (above)
and “after” (left)
photos show the
amount of work
involved in
converting 234
Winder St. to a
functioning bed and
breakfast. 

Period furniture
was used
throughout the
house. 

The front porch and
overhang had to be
replaced. 

PHOTOS ABOVE AND BELOW BY WILLIAM PUGLIANO

ROOM RATES
Room rates start at $159
for a single room Monday
through Thursday, based on
a two-night minimum stay.
The same room is $229 on
weekends. Visit
www.234winderstinn.com.

DETROIT BUSINESS MAIN 08-13-07 B 22,23 CDB  8/6/2007  2:59 PM  Page 1



This is dummy type for the
page for the page. This is
dummy. This is dummy
type for this page then
that page then this page.
This is dummy, dummy,
dummy type. This is
dummy type for the page
for the page. This is
dummy. This is dummy
type for this page then
that page then this page.
This is dummy, dummy,
dummy type.

CRAIN’S DETROIT BUSINESS FALL 2006 Page 23FALL 2007

www.artcenterdetroit.com           313 870-9429

www.55westcanfield.com 313.832.LOFT

New homes from $140,000.
One block east of Woodward,

two blocks north of the
Detroit Institute of Arts.

Hurry before Phase 2
is sold out!

All lofts priced from
$149,000 - $210,000,

balconies, indoor
parking available.

Brokers protected

Property Listed

For Sale Thru

Mona Ross sits in the same spot recently as is
pictured in the “before” photo below. 

WILLIAM PUGLIANO
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Living & Investing intheDD
Quirky rehabs

BY JOANN AMICANGELO
SPECIAL TO 

CRAIN’S DETROIT BUSINESS

uildings in and around
Detroit are being re-
habbed all the time: an

old warehouse is turned into
lofts, office buildings are up-
dated to attract new tenants,
and aged storefronts are re-
stored for modern retailers and
restaurateurs. 

The stories that follow are
about the quirky renovations
— those unusual reuse projects
that spring from the minds of
visionaries who can see poten-
tial in a dated funeral home or
an old streetcar power station.
Some of these innovative trans-
formations have rescued his-
torically significant buildings
from further decay and possi-
ble demolition, while others
have just made good use of an
old structure with good bones.
With each reinvention comes a
new and interesting twist on
investing in the Woodward cor-
ridor.

FERNDALE

Law offices go back to school
When Bill Osantowski, part-

ner, Foley & Mansfield P.L.L.P.,
began looking for new space
for the Detroit offices of the
Minneapolis-based law firm,
he envisioned a Soho loft-style
building in a downtown area
where employees could walk to
lunch or to run errands.

He and managing partner
Gary Sharp began looking in
Birmingham and Royal Oak

but couldn’t find anything in
their price range or with
enough square footage. In early
2006, they expanded their
search area to Ferndale, where
Osantowski lived while attend-
ing law school in the late 1970s.
They found what they were
looking for in the former Fern-
dale K-12 School, built in 1915.

“From our initial walk-
through, we loved it. We loved
the bones of the building with
its 10- to 12-foot-high ceilings.
Osantowski said the building’s

Reinventing spaces

Minneapolis-based
Barbour LaDouceur
Design Group
increased the former
Ferndale K-12 School
building’s square
footage with a three-
story glass-and-brick
atrium. The building
was once used as
school district
administrative
offices.

B
New looks at
old buildings
add life to
metro Detroit

PHOTOS COURTESY OF FOLEY & MANSFIELD
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Or Midtown. Or New Center.
Or anywhere else in the city.
Be a part of the excitment happening
in Detroit! A Place Downtown offers
loft, townhouse, and high rise 
condominiums throughout Detroit.
Experience the new urban lifestyle,
complete with premium features
and upscale amenities.
� Unfurnished condo homes
� Furnished temporary executive living
� From $950
Owners — contact us to rent your condo!

313-887-0809    
www.aplacedowntown.com

A Place Downtown

BIRMINGHAM, MICHIGAN

248.647.7774 F BIGROCKCHOPHOUSE.COM

Introducing Big Rock Chophouse’s 
new off-site catering division, 
bringing only the best in food 
and service to any-sized event, 

at any location. 

For more information, contact
 Jason Peltier at 248.647.7774.

We cater to you!

reuse history includes the Ferndale
Public Library in the 1930s and 
Ferndale School District adminis-
trative offices.

Renovation of the three-story,
12,000-square-foot building began
last December. A three-story brick-
and-glass atrium with metal roof
was added, increasing the overall
space to 19,000 square feet. The plas-
ter walls were removed to reveal the
original brick, much of which will
be left exposed, and all the windows were re-
placed. Exposed ductwork will give the
space a soft industrial feel, contrasted with
cherrywood and a palette of natural colors.

Much of the ceiling on the third floor in
the old section was removed, giving that
floor a two-story height. In addition to two
offices, a conference room and sitting area
with fireplace, the third floor will include a
full-service kitchen with access to an out-
door patio. The new design also calls for a
fitness center.

ROYAL OAK
Automotive aftermarket firm generates new
energy for former power house

Michael Chetcuti, CEO, Quality Metalcraft
Inc., Livonia, has a way of rescuing old
buildings. He transformed a century-old
cabin Up North, a 1930s-era home in Pleas-
ant Ridge and, now, one of the oldest build-
ings in Royal Oak.

The St. Clair Edison Building, at 711 S.

Main St., was built in 1909 as a
coal-burning power plant for
streetcars traveling the Wood-
ward corridor from Eight Mile to
Pontiac. From the 1940s to 2000,
it was owned by Billings Feed
Store, which sold “everything
from chicken scratch to dog food
and hay for the horses.” This
month it will debut as Streetcar
USA, an automotive aftermarket
and specialty vehicle supplier

and Chetcuti’s latest business venture.
“We had been looking at the building

since it went on the market four or five
years ago, trying to find a use for it. We
knew if we could get involved in it, we
wanted to save the landmark,” he said.

Renovation of the 6,700-square-foot struc-
ture involved removing two building addi-
tions from the 1980s, including the original
Billings Feed storefront. Running water
and a sewer system were brought in, fea-

Michael Chetcuti
took on the
renovation of one
of the oldest
buildings in Royal
Oak, the St. Clair
Edison Building. 

See  Page 26

PHOTO COURTESY OF QUALITY METALCRAFT INC.
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tures the building had never had before,
and in-floor radiant heat was installed un-
der new poured concrete floors. Sand-
blasters and brick masons worked for a
year to expose the eight-brick-thick walls,
and the glass block windows were replaced
with new ones that mimic the original di-
vided light iron ones. Chetcuti said Street-
car USA will be on the main floor, which in-
cludes a mezzanine accessed by a metal
staircase he designed and manufactured.
They are currently in negotiations with a
potential tenant for the garden level but are
open to others who might be interested.

“Because our business is so tied to de-
sign, we would love to have an interior de-
sign firm, architect, automotive designer,
or gallery in the space.”

BIRMINGHAM

Orthodontists cross the tracks 
for edgy offices in Birmingham

Drs. Scott Tyler and John Dumas, part-
ners, Tyler, Dumas, Reyes, took a leap of faith
when they decided to move their busy ortho-
dontic offices in Beverly Hills to a dilapidat-
ed industrial building in Birmingham’s rail-
road district where furnace air filters were
once manufactured. Not the first place you
might think of for a medical facility. 

“We weren’t aware of anyone, certainly
in our profession, who had done it. It was
kind of exciting to consider a sort of indus-
trial, loft-style building,” said Tyler. “And
it’s a very unique space, basically a factory
aesthetic, with exposed duct work, 28-foot
ceilings and old-
fashioned fans.”

When they
purchased the
two-story,
23,000-square-
foot, circa-1950
building in late
2004, it came
with one tenant
on the mezza-
nine level, Cole
Street Salon and
Spa, whose own-
er had already
built out “a
beautiful space
within an ab-
solute dump,”
Tyler said. 

Tyler and Dumas hired Victor Saroki & As-
sociates, Birmingham, to restore the build-
ing while making it compatible for their of-
fices and future tenants. The renovation

Living & Investing
Quirky rehabs

■ From Page 25

See  Page 28

Orthodontists now work in
a space once used as a
factory.

PHOTO COURTESY VICTOR SAROKI
& ASSOCIATES
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involved cleaning and painting
the cement block facade and in-
stalling new steel-sash windows
to replicate the original ones.
Existing truck bays were re-
placed with glass entry doors
under canopies for storefront
entrances. The existing hard-
wood floor on the mezzanine
level, where the doctor’s pri-
vate offices are located, was re-
finished to maintain a dis-
tressed look.

“We left as much as we could
— the roof framing, steel
columns, the steel trusses and
wood deck of the mezzanine —
so you get a lot of the fabric of
the original building,” said Dan
Schneider, project architect. 

Tyler said patient reaction to
the space has been positive.

“We were a little concerned
about them having to cross
Woodward and go into this kind
of unknown district where you
certainly don’t get the feeling
you’re about to stumble onto a
professional office, but they’ve
been great,” said Tyler. 

Since purchasing the build-
ing, Tyler and Dumas have

leased space to two additional
tenants: Goldfish Swim School
and The Eriksen Group.

PONTIAC

Construction company gives new
life to funeral home

Kyle Westberg’s office used to
be a viewing room for the dead.
But he’s not haunted by it. As
president of West Construction
Services in Pontiac, he’s proud
of the transformation his com-
pany has made to the 114-year-
old building at 79 Oakland Ave.
that had been the Huntoon Funer-

al Home.
WCS purchased the building

in 2005 after a yearlong search
for an urban setting in Oakland
County and a building that was-
n’t what Westberg calls a
“vanilla box.”

“When we looked at this
building, it fit every single one
of our needs in regards to size,
location and parking,” said
Westberg.

The structure was built in
1893 by Alexander Baldwin, the
state representative in whose
honor Baldwin Road was
named. It was later owned by a
buggy manufacturer and a civic
group before becoming a funer-
al home. Though they made just
minor improvements to the ex-
terior, such as new entry doors
and architectural detailing
along the front porch, the firm
gutted the interior, which had
no remaining historic or archi-
tectural value. With the help of
a sister company, TDG Design
Group, WCS reconfigured the
first and second floors, moving
the staircase back to its original
position and replacing win-

dows. The third floor, which the
company intends to lease, is un-
finished. The basement, which
used to be the embalming room,
is reserved for storage.

Today, the 9,300-square-foot
building is teeming with new
life. The dated funeral home in-
terior has been replaced by bold
colors and a mix of contempo-
rary and traditional furnish-
ings. Westberg said it took a
while for his staff to get over the
building’s “creepy factor.” Al-
though the Huntoons had
moved out a few years before,
the embalming room (or “E
Room” as one staff member
refers to it) was intact.

“My controller at the time re-
fused to go down there,” said
Westberg. “But we’re all be-
yond that now.” 

The stage is set for the 
new Crofoot Building

Blair McGowan’s vision for
the long-vacant Crofoot Build-
ing in Pontiac is much different
from that of the building’s de-

■ From Page 26

See Page 30
West Construction Services offices
once housed a funeral home. 
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